
At a glance

Location:

Job ID: HRC0134524

Start date: as soon as possible

Entry level: 5+ years

Type: Full time

Contract: Permanent

Apply to this position online by following the 
URL and entering the Job ID in our job search. 
Alternatively, you can also scan the QR code 
with your smartphone:

Job ID: HRC0134524
www.infineon.com/jobs

Contact

Sebastian Schmaus
Talent Attraction Manager

Senior Manager Account Management (f/m/div)*

Job description
As a Senior Manager Account Management you are responsible for one major key 
account. Become part of our ambitious and very successful team in the Sales and 
Marketing department at our Headquarter and support us with your creativity and your 
good sense for customer relationship management.

In your new role you will: 

 within Take ownership of major accounts Infineon's industrial customers

,  from all Maintain and grow our business with parts systems and solutions
Infineon areas

Define, implement and monitor an appropriate sales strategy to achieve the 
targeted goals

Identify the  and projects with high sales growth potential assign cross functional 
resources to maximize design wins

 and set priorities in Coordinate the activity of the dedicated account teams
agreement with management

 for the designated accountsProvide input for revenue forecasting and budgeting

Profile
You have a customer and profit oriented mindset, are ambitious and able to quickly 
establish successful cooperation’s. With your team-oriented personality, you focus not 
only on your personal targets but also on those of your team. You concentrate your 
creativity and knowledge on producing results with real added value and gain new 
insights by questioning existing assumptions. 

You are best equipped for this task if you have: 

A  with profound degree in the field of electrical engineering/electronics
knowledge of business-related topics

At least 6 years of professional experience in sales, marketing and/or distribution 
 and the ability to act as an interface to technical of semiconductor products

marketing and product engineering

 the   Deep understanding of market and competitor landscape

 in the  Proven track record of growing business semiconductor environment
above market average

 to build close customer relationshipsWillingness to travel

 in English and  Italian would be an Very good communication skills German,
advantage 

https://www.infineon.com/jobs


Why Us
 Part of your life. Part of tomorrow.

Infineon is a world leader in semiconductor solutions that make life easier, safer, and 
greener. Our solutions for efficient energy management, smart mobility, and secure, 
seamless communications link the real and the digital world. 

– Industrial Power Control (IPC) empowers a world of unlimited energy – 

Power semiconductors play a crucial role in increasing efficiency and reducing energy 
losses along the whole energy conversion chain. 

As the global leader in power semiconductors, Infineon  delivers leading products IPC
and solutions for smart and efficient energy generation, transmission and 
consumption. We strive to make this planet a greener place where sufficient energy is 
accessible to everyone – wherever and whenever they need it. 

 for more information about working at IPC with interesting employee and Click here
management insights and an overview with more #IPCDreamJobs. 

* The term gender in the sense of the General Equal Treatment Act (GETA) or other 
national legislation refers to the biological assignment to a gender group. At Infineon 

 we are proud to embrace (gender) diversity, including female, male and diverse.

https://www.infineon.com/cms/en/careers/working-at-infineon/ipcdreamjob/
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